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B O O K  N O T E S

Thinking, Fast and Slow
by Daniel Kahneman

• Two systems of Thinking:
– System 1: Fast, intuitive and emotional
– System 2: Slow, deliberate and logical

• Biases and Hueristics:
– System1 relies on shortcuts, leading to cognitive biases, such as Anchoring, Availability, 

and Confirmation Biases
• Loss Aversion:

– People prefer avoiding loses over acquiring equivalent gains, Losses are felt more 
intensely than gains

• Overconfidence:
– Individuals often overestimate their knowledge and abilities, which leads to poor decision 

making
• Prospect Theory:

– Decisions are influenced by the potential value of losses and gains. People evaluate 
risks differently depending on the context
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